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Rethinking the Method of Principled Negotiation—1981-2011

e

Yoshiaki NOMURA*

Abstract

Fisher, Ury & Patton’s Getting To Yes has established the Seven Elements of Negotiation and shows what
a “theory for practitioners” should be. However, the following three points, among others, should be given
reconsideration.

First, though various authors support the framework of the seven elements, the interrelationship of the
elements has not been clarified by those authors.

Second, the meaning of five core concerns and its relationship with the element of interests are not so
clear. Rethinking non-economic damages and remedies such as an apology or an acknowledgement of
facts may be a good start.

Third, writings derived from Getting To Yes use commitment in two different meanings: in the sense used

in game theories and in the sense of a legally binding promise.
F—T—F AR, FIE LRSS, N — N — PRIZER, SOBER
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NN FRFEOFER KRR ORETHG SN TE 7 (FFF1986 + £ F2009) 5 HI 7 B 52 i
# (principled negotiation) (%, Fisher & Ury 1981® Getting To Yes Th 1) 29 { FAFMNZFHIH X I,
KRETOIEL ZHEND L)1k HATY [/h—/3— FRZHIMH ] & LC—H 2 mEELTw
Bo [/Nv—=3— FRIZEHE | F 7203 R AN R S i O R B RS g 2 Il o ME OIS &
LBz RE N (people). FIFE (interests). *+ 73 2~ (option) B K UL (criteria) D 4DOD
HAREENOHWTHLETHIIDH D,

DX LRI oM g X, 19814EDE 1. 45 2 W (Fisher, Ury & Patton 1991) 3
X O 3l (Fisher, Ury & Patton 2011) ¥ CT—H L THiFES N Twb, Z LT, Fisher & Ertel 1995
Tk 4DOEARERICTI 2= —Y 3 v, BAINA (KHBIZ L 2 BEL L WHEDORGEOREBE.
Best Alternative to a Negotiated Agreement DAL F:) BIUNITI v M AV FD3DODEHEZMZ T,
55 7 3% (seven elements of negotiation) & L CHEHIx 7",

Fisher & Shapiro 20051&. W#EZZeH BT 2 AORHEZ | &I & BROME L LOfER L
bDOTHAHN, TITRHTEENDLWDLRBOMEL - CTEH Y, Fisher, Ury & Patton 19910 [ Fll
ENTHAEIZE M (interest-based negotiation) | b [FARIZ 7 R HH D Lo Twb &) (Fisher &
Shapiro 2005 : 9, 207)o LA L. KD 7 EFEH MR SN 2SDIE. Fisher, Ury & Patton 201112 7%
STHhHHDTH b,

AL KBEE OB O EHIN R SO R 2 B L, RS NEEZHO»ITT5 2
EERHWMET 5, T TIRERN RSB EOS R Z T TEAED 4 BHRIZOWT, T THRIZHH
END LIBT3 ERIIOVTENZTHBIL, M THRINIZREIIOVWTIHERD,

I FRRIHESZFEORER— 4 ER

Fisher & Ury 1981257~ L 7z 5L SZ I BU A8 8L 0 J5URY 1, Fisher, Ury & Patton 2011°C b ffEFF S LT
Who HAMFEZINE. BRI TER L, FEERET LI 8. 852 1CBNE M EO M
HThDHI LB LU I HEEREMN O KIF RIS BN R 25T 2L Th b, KHITH
RIZEEE, U EOE 2 h 5, HEMRBIGE" BT 2 vwbhd OKH - BR2005 : 73-87) 0

1) N="N=F-0—=27 =Tk, fERkFELoary = 7a () ARz [FurIs -+ 2T x—2 3 ] (Program
on Negotiation at Harvard Law School, PON) &\ 9 #lfAS, RIS 20178 - BHE B L OILHEI Y72 > T b, KD URL
ZH,  (http://www.pon.harvard.edu/).

2) TANAIBOTE, TOEWIZ X o TR T ARG REBA T E o 72 & SN Do FTATSEW [7 20 #1281 2 8H
Nowrge s | (e RgEmiE] 422 4 510655 LT, (19924F) 1073-1076 H S,

3) Fisher & Ertel (1995 : 5-6) 13, HDMREMGA Y ATIT 4 v 7 7 7U—FTHINLILEHMAL, Ihi [EHFROZDHDO
Hi5 (theory for practitioners) | (AU N4 DRI T 2 EZ 2 HH LIZ- & ) SEL0IHVOMSEEE) LIER, 72
DEFNU1h5 THEITHEM T 5 2 L1k > TREOHEN LB DE VI,

4) [ LR 2 PR R X RO T & > T S L7z, Carrie Menkel-Meadow, “Toward Another View of Legal Negotiation: The
Structure of Legal Problem-Solving,” 31 UCLA L. Rev. 754 (1984).
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A HE A7 Y a Y BIURERED 4 OORAREFIZ, DX0450aGETHM I TwE, @
ANEMEZY DT, Qv (ERZDH D) TERELHAFHELAEZEDES, OREIZE > TH
MBI (A7 ay) 22 2AMTBLI0ORBINEEZRNTLTHL (F1Z2H),

F1 UEPLEEAN—FRINHEBTFED 4 ER
B E E &
BB X R F—LEEZLD
EHE5D05 =L T VAT L0 —FEHEREE L —
V7 MR N—RKE RIS (IEfE)

OBMHBEIXKANTH S
OHMIIHEIIH 2

ORI % B 5 1= 054 T 5

OMNH L CTHRMEICHLTH R
SLLN723

OMT%EWT 2
OHD V% MHIZEZ S
OET %

O f ik & W 9

ORI# &2 L &5 720121d—T7
AR 5eh 2 b2 RS 5

OB AT S0 —HITHZIFA
N5 b0 EET

ORI 2

OHEDEONY EVEMIT LD
b

OENITIT %

OB MF I ETH S
O HIYIZIHAIZ & %

O JHFBIMRD Stk & L Tkl %
O MEIZH LT AITH LT d il
4725

OM T2 59

O HGDVMFIZEZ T\
OBM T
ORI A PR L TRAIE X E 5

O DX & L CT—T7RZA Fl 2%
FiE % WET 5

OB RNT272—D— HFHZT A
bNbbDERTY

O HAr DI BT 5
OREXEIDITE->THEI LTS

OET & MT 5

OZMFH FHEDIFIFE TH %

O HEAIEh AR 2D S U N B i %
LA

1. ANEEEZDBET 3

O NITH LT3 & L < MEICH L Cidis
iz

OfFHHT % L7\ AT MBIRIHED 5

2. MG TRECHEICEREZEHES
OMEZHS

O ALtz 3% ) 75 & T %

3. MHICE>THAGRRKEZEZET

O FFHBMOEIE A DLV, PBIZZED
)

4, BENEEEREAT S

O Bk & LB R B EIN S HE 12D T
Ry

OMizF &, HICIXHZMEIT. HEHTIdAk
CEANZH b D

[HR N — 73— R3S # i) 20H  (Fisher, Ury & Patton 1991 :13) X ) {ERE

IR A S R L, 7 — A CEMNIT SRS (FF2004), & 1ICEaH A7 —AICHZ S
RRERELZEDSCTHONTEIECE ST, A4 V74 V=N TE L LHPREN 5L,
CORIE. ERQOOMESNOEMR L BEEODFEDMAEDLEIZLEF TV a v ORIEICO M
b0 #2123 F—2HEr 51k, RBICBI2EEREICBVT, Bk HlzE (DaIa=r
—Yav) OFEREEIEIND,

O AEHEEZTYIET

LW T—HFRY 2 OIEMEDRERTH 2012, LIFLIEREBMHFDO [ A BHEICZ->TLE ),
NEREZG D EEL T, MEICERT 2720120&, FERREEIC X 2 R ORE;LE LD TH S,
[NEREZ YD EEE ] Ev)anEo b & T ADBHEIZ RS2 E )12, FRINRREE D #H S
Nb, THRRBEOR.OIE [HTEFEATE 5% (working relationship) | 25 2 & TH 5,
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Tk TAADHA b OMEEDEHH T | ThoHEFWIENL", Fisher & Shapiro 2005Tld,
NDOBEFENBRYE (relationship) & LTHEM I TV,

Fisher & Shapiro 2005!%., Fisher & Ury 1981%° Fisher, Ury & Patton 1991 TIZ AL L TW 2 EE & A
BREMROERICHT 232 TiFbwv), [GHEZBR T BELEA LN Lvw)#E
fid, ZOREERLZ DLV L),

Fisher, Ury & Patton (2011:32) (&, 2D X9 LRBEE 2T, AOMEIZHLT 572012, 5O
B2 G NBY) BGRICE 2349 2 & (Pay attention to “core concerns.”) % 7 FNA A4 5, il
7 Gef AR Bk & 1d. D autonomy (B @ T#: S N72< %evy), (@ appreciation (flifiE ¥ : fllifiE
ZRDTH HWzw), Baffiliation (¥AT) @ EIMITE L7, ZITFANRTD Bwzwv), @role
(B - R PDDBEEERIZLI2V), BIU®status (AT —F X HAOWLEZEELTH
bwn/zwv) Thbo

@ MBFTRECHEICERZEDED

MR BT 2R EGTOEZEMIL. AIRD XIS, F—2H@mIC Lo TEMNITONE, N—
IN— FRIZR PR OF¢E . Fisher & Ury 19814 X OF Fisher, Ury & Patton 1991 C i J5HI 37 B FY 22 3 )5
FATRD SN TWV72%5, Hiako X 9 12, Fisher & Shapiro 2005 : 207 TIIFIE VBRI L IZH % L &
NTWb, LA L7Z%&AS Fisher, Ury & Patton 20111%, JEHIVHIRIASH 7 & v ) HEE &R L Tw
%o ZOFAFIE, Fisher 2% [WHIAIZB.L DB 5 5WH ] ThH Y. Shapiro 7% [ZEHIZBLDH %0
#2:% | (Fisher & Shapiro 2005 : xii) TH DI EnSKL DS I 1",

® MHFLE->THHLBREK (F7>a>) 2EZAHT

M E o THMZERE (X7 ay) 2F2MFL1E wWbWwd [ 2R&E{THI L]
ToHbo ZOfmEd Fisher & Ury 1981L1%, —HLTWwb, Kz L2 LT, Lz Laho/z
EEITHARTEARLE LTHHEZORAEIEINML TR IF IR 5w, R LR, SHEERE
DOFFHEEMT % &9 HEITIE. TORBIE T4 o4 75 =L EnR 5,

@ EHMEELZEFATS

R 2RI 5 & v ) fyi81E, Fisher & Ertel 19953 X OF Fisher & Shapiro 2005Ti&, 1F#
B (LIPT4xy—) LLTFLEDLNTWD, THIIxF LT, Fisher & Ury 1981 % H\V 721236 T
E ZHE S OGRS o XS BHERIT AR T & 2 F B2 W IR A & v ) B
WHZ2MEICT STz X H I8 bns (BA1986).

5) Roger Fisher and Scott Brown, Getting Together: Building A Relationship That Gets to Yes, xiii (1988).
6) 74—y x¥—um2 Nid, HHLEHETY) —HL - )7 ) XALOHETTHolzYxa—L - 75 2 (Jerome D. Frank,
1889-1957) 2Lk - CHl&AbEIhizb v,
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(RO FEHEZ FIWCTIERMEZ HO 5] L9 7 231 A1, Fisher, Ury & Patton 1991 THiEI 11
72 VEDIODE M D101, 71 (power) (23 5 MO CiElk X7z, Fisher & Ertel (1995 :6)
by HHBINA Y ¥ — P2 A5 2 LIZX o CIEMMEZ R TE L2 L 28T 5, RNIERHkHE
BHFZFGT 2% 5, FRICS, RERERIHGEPARIEZHEDR (1Z5H) Zwni)
o TCNBIEIZRD E V),

I FRIHESZSFEORE—TI7X3ER

Fisher & Ury 19818 & U Fisher, Ury & Patton 1991 Tld, REEDOIEAEZ 4 0L LTHHL Tw»
72H%, Bk X 912, Fisher & Ertel 1995 3 X OF Fisher & Shapiro 200513, I I 2=4,—3> 3 ¥, K%
EORBRR (BAINA) BIXOII Y MA Y IND3OOEERMA T, KD 7 %EFE (seven elements
of negotiation) & LCHHIL 72", LU FTld. Fisher, Ury & Patton 2011 DB DNERC L72A5-> Ty B
BATNA, ®23I 2=/ =23 yBLU0O®a Iy b Y O THMT 5,

® & [BATNA] (UNhF) ZRAET S

BATNA &, BUEDORWIC X 2 G E W EIUE L2 B OREBEORESE (RWRLR) 2% 2
5L THb. BIEOLHOHRTORMAKNE (KA T4 ) LIXFIEN S, BATNAZ T TIZ Fisher
& Ury 19810 M#H 6 fi T, AHFDT) 37 —) BT HL XD ED - LGB 2RO 5 FK
ELTHLLEMENTWAS, & 512, Fisher, Ury & Patton 1991 Tl 4V EDONIZET 5 BRI~
OEZEDOHTH, HFHDOIET) RCGEITH T2 77 A0%E LT, KIFIZHHIh T2,

® ®H (AIvy XN ORAFEIXTS

23y b XY MIDOWTIX, 3T Fisher & Ury 19810 M &4 8 fiilc BT, HTEINHFWTZ
lioTE72LEDOPLLTAFRAICMY HIFSHN Tz (145-147)0 T v 7 A4 VAT CHkdg 2 2
IV MAYPELTHIETHPN VL) RIRBEAEY BT E W) L) RBITHLE, THITHLT,
Fisher, Ury & Patton 1991 Tld, %V EOJIZHT 2 HE~OBZEOH T, HFEH DI 25506
XY ARG L L CRIFICHM S hTw 5,

Fisher, Ury & Patton Fisher 1991 : 184i%, I I v M X Y FOFIE LT, A EWVW2WwWE X, 256
SRLWELR LT 7 7—% LT, HFIA T AL WZIFABER L L VIRBIZTLEILE2HITE, £
—WEELLX, AZZARL D OPXPTEAIONDL X ICTRT S L, BEFEDPH DD
AIV AV MNDOT 7=y I DIHTH B, [T 7Y v Z7FFK] ZSNAERH S NBITH 5,

TIv FAYMIMERERSND LD DD, HEAGFE LTEDADIT v DT — 28

7) ZHD T EHFHIZOWTIE, KOEWDI8HIZ Fisher, Ury & Patton 20110 Patton |2 X % #3433 % . Michael L. Moffitt & Robert C.
Bordone, eds., The Handbook of Dispute Resolution (Jossey-Bass Publishers, 2005).
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MCTIHINE [TLAOWITT LA Y =D L BREFBHERARL, S HIRE, HEICLOTH %
FATT H L) BIREY ] LIRCERL TS BRSSO T, WA R R % R
LT, oz 1 DOBPUBRICHG AMHT 2 L) X9 REIKTD 5,

HOAHEDEIRBAC T I v P L2 ZMTICHIMEICEAS LI BaIv P AV PO L%,
[EHT&533Iy M A (credible commitment) | &\ 9 2 EH3H 5, KD CTHIGIZHRIED
Bz S THEl-72 [REE] of2diFons ORH - B7452005:139) 0

@ &WMzzHF (AIaz=4—ar) BRI

Fisher & Ury 1981Tid, I3 a =7 —Y a3 VIZOANLMEEZ ) #ES & v ) BT 2 AEK
WD L MEZ RS 272005 5EE LTHH SN TW/IzDATH -7z, Lo L Fisher, Ury
& Patton 1991°Tld. #iR] SN72HE VED IS 2 HBA~OEIEOH TR 7 K284 2 & LTl
WEINDE LI o7z,

Fisher & Ury 19814 HBIfE £ T, 281 THFM L 25 SANCIET 2 F1E & W73 5 FEND
HEEIC ARICETLLDIATH)MAMOMNGE (33a=r—ar)] LERINTVEDOT
(Fisher, Ury & Patton 2011:35), 23 2= —3 a3 Y ZHOWLEILPBOEHZETHLHE VR b,

10FHOEM~ONE L LT, [#RWLRII2=r—2a 223 N8d 5] L) Al LosHiik
ENTwW3b (Fisher, Ury & Patton 2011 : 185), Fisher, Ury & Patton 1991133 FDdh b X v k& —
FTLRTAHIE, HETLZIE, HORTWREWVINA Y E2RELIEICLST, HODOHBIEE
DL ENTELET FNL AT B, & 512, Fisher, Ury & Patton 2011 Tld, &7 autat 71
=37 7= LI BMARHICEAL TV,

KW T AR AREHRT L —RAEORNELZ LB X% T2 —1LERTE DM REOE %
AT 5. MUY Far—3are, FE EBRK EEBXIUBAINA (ZESW) 7L —3 ¥
THERAT) T LT E o T BRI & RISSHEE D O FHN B AR AN = A R IR T & B LA
350D THSH (Fisher, Ury & Patton 2011 : 186-187) o

I XFE0D7ERORE

A 7TEROHEEERE

Fisher & Ury (1981) &, WA (people), @F|% (interests), 3+ 7 3 > (option) B L @Ik
#E (criteria) D 4 DX RWORAREFZE L THW L., &%IZE BATNA % 3B L T\ 7z, Fisher, Ury
& Patton (2011 : 183) i3, Fisher, Ury & Patton 1991 CHiE SN7=z®T I v AV N e@DaI o=

8) MIH#F [/ — 285 ikl CFZEM. 20114F) 100E. 72720, F—2H&H T (&2 L] oL wkrHiclibhs,
9) 7L—=3rr7&) 7L =3 ZIZD0VWTIE, Linda L. Putnam and Majia Holmer, “Framing and Reframing, and Issue Development,” in
Linda Putnam & Michael E. Roloff, Communication and Negotiation, (Sage, 1992).
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=2 a VERED2ODERIIHZ TS, LrL, EEOFHWHTIIII 2=Fr—2 3 2% ETa
IV MRV IDMRICE STV A,
(2%t LC, Fisher & Ertel 19951%, FIE (@) &% 1 FIHIF, A7 a3 (®), #I L (®
BATNA), IEftth: (@D#), a3a=r—T 3> (@), BRE (DADRE) & L THREIC
v E XY (®) Z2HYIT 50
& 512, Fisher & Shapiro 20050 FLH X, BIMRME (DADIE), 23 2=/r—v 3 (@), flE

(@), A7 a2 v (®), Bl (DXEEE), BAINA () BLUa3I vy bx Y (©) OMEFETH 5,
Patton 2005 (%, 7 E#E %, AIE (@), M (@KHE), BHEE (OAORBE). BRK (G

BATNA), # 73> (@), 23y MAY b (©) BIUrazaz=r—var (D) 5%,

F2THLPL L), WEEZEEIREO 7TEREIIMMMPIIOVTIEAELTWLDIZ, ZOAE
WZOWTIRE 072K Vo T—EDBRLNL V. 25 & Vo THREIRIZIERZZDTIZRWES ),

72& Z213, Patton DAMIFIE L 7Y a3 VBT OMHFETIHEA TV SH, S HUEYHE OFE 24
HAEDETHHICEYENLRA T a Y 2EY T &) BEIBRZ B L TVwa e ZEI 6N
% Fisher & Shapiro DX 7J51, Fisher, Ury & Patton Tz 7 HFHOEZCTHLII 22— 3 >
. B (N) ORBICEE L7272 T, o 35Tl Fisher, Ury & Patton & [{EiTH 5, Z DN
Jid, b &b & Fisher, Ury & Patton 2 I 2=/ — 3 Y2 AOEE L THIAHL TWwizZ2 &5
HTE %, Fisher & Ertel 25F)E & 4 72 9 Y &2BITHET, RFEICTIv A RBREEAE
) ZERBETLIOE, [ME2EDY A IV T TR DLREDE VHIEHR 23S T w5 EHERT
&5,

VYLD X)) HBANELWETEL TEREZ ED L) ITHAGDLE DL, FHETNEhoH
i BE BRI L 5> TWEIETThD, TNHDOHHADBTHIAR L TS DIL,
R HRBZ DARKBOEZEZITL o TID TRBYITIE R W25 9 7

xR2 THBOTER

Fisher, Ury & Patton Fisher & Ertel Fisher & Shapiro Patton

@OA (people) & HESEON! )

@F)4  (interests) *Fvav communication T (Jhie)
@)% 7 3~ (option) | BATNA FE R (N)
@A (criteria) IERENE (i) FFvav PR

(5) BATNA communication ERAEE (ki) FTvav
(6) commitment BfRYE () BATNA commitment

(7) communication

commitment

commitment

communication

10) Patton, supra note 7.
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B 500K UKL (FARY) #KDOELK

Fisher, Ury & Patton (2011:32) 3. AOME~NOMEL LT, 5208005 GFAR) Bk
(@ autonomy H#t, (2 appreciation ffi i # %, (3 affiliation #7431 , @ role £, 3 & UG status 2 7 —
FA) WEEL)ZLET FNAL AT 5, Thbid, HEROKEOBEX ZHFETLL VAL LTH,
FBEHVIIRI T4 TN 2 AL THEFICOMZ 5 &9 (Fisher & Shapiro 2005 : 18-21)
L2l SHSOBONRFCRIZEBW R LDEVZ L2590 IS0, PRt bZ
OHARGERD, NEOBRTHLINELRESNS L) AHREEL TR VR EHEI T, &
SICREORMD D2 L) ICEbN D,

FHERIIC S FEHMICHEELZ L BbN LD, 520807 GEAR) #ek e 4HEFoFflED
MR THZ, HFIKHBLTL L7200 TH H o720 T 2MF L BRI, BB 5 F)
EBEEIXPNTELDESL ), 2L 21X HIR L) AWMELFELRDY T 275G O
P - MA LD ) BHEITIE, BREORMES T UHEFEOREL WL D,

C AIY MACMDOEK

S BIZHEZ DL, Fisher, Ury & Patton 2011 CRBDEFZ L INSH T3 v b AV b & Fisher & Ertel
1995%° Fisher & Shapiro 2005DWV9) I I v M X ¥ b Tld, HEPERZZ > TWAEDOTIE WL W)
M T b, Fisher, Ury & Patton [ZB1J 523y b AV ME, Y—2BEBTSE) [ZLF4 70 -2
IV AN HFEPEBELTRO—TFIH > TS 2 EATE L L) BER-HR TOZK) o
ERTHD. 2F 0 BHEAO—TDVTLMENLZHRTHY . HTEPFBELTDIWEMZS X
I bDTH b,

ZHUTH LT, Fisher & Ertel 1995513 I 3 v b A ¥ ME, BN EREOER L LR HHHE WV
IEIRTHEDON TS, /2L 21E, TOFHEIETIE, ARICELLDITHHEZNS 25T E 5] Helk
DHLHEEEZEZ T, TNTNOREZER L TADL LI FREIREINTVELEDTH S, Fisher &
Shapiro 2005 : 208I1CBWVWTH, RBEHWTH AN FUHEDEEOEREVWTHVONTED, 4
FHEVPAI Y FTEL L) GRETHENLZNELZ NI 7 M35 EPEHIN TV 5,

BbhUIC

Fisher, Ury & Patton O Getting To Yes T & M7z 5 A IBIAS T 3%, B0 7T HEN O % 5.
[EBROT=OOMEH (theory for practitioners) | A M L7z, LA L. [SI05 A 4 2558823
LEZNEBEMLUIE->E) SELDIIHOMELER] L25121E, FEREITREHIZVE
Bbhs,

11) F¥20071E. HARADOSINE & OFEED R0 Ty 5 DDOIEARMFRZHS NI L Tnob,
12) HifBIE3 B, U— A7 —VEFICBIF B ERICOVTIZ. FT2009% M,
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B, TEIFEBOMEBERIGE ICL > THRAICHEBFI N Tw s L bbb, ZHIZo0n
THHERBA S Tw v, FEFROMGRN (H2WIEHEF Lo) BT E L. 7 —ARFEHIC
LoTHMTHI LT, EEMOMEBREWSLIZTRETHS I,

212, 500 AR #SokO RS X OBLLIIAICR & B33 O FIE & ORI -
ED L, HMWBESCEEEIRETRELGRE, EONEDS Vs nEZZ L Bbhd,

B3I, RBOBERLLTOAI Yy MAV I 2DO0RLLEBRTHEDNTWALETHS, 1D
. —HOBHEPEBL A TEL L) R OLHEZFILIMELHRLE V) BRTH S,
I 120 BEHERFICIZEBLEVIERTHVONRTWS, 3EHA, JWREHERKICITZ
NEAIY MAV IO 2OOMELFLERZ LIZE) TTL RV, REBOFEFRFIHL UL h
L52O00EMERXFTES X )ICHERERINEZS I,

®wiEx
Afl. [F4 @ OSIPP Discussion Paper : DP-2012-J-01IC BB IEE2IMZ 725D TH 5, Ak
DN, Al EA B I BB e [ o Sl it 78 L S o 7e 8 [ w2 i &
5 EBMEREFEONE] IZX 28 & EEREHFEMIES (URL : http://www2.0sipp.osaka-u.
ac.jp/~nomura/project/hokyoiku/) BT HH#EmICE B EIADPREV, TR LTHEEZEL
72\

SE 3

FUF2007. FEAOL [NeBhs —2Wk L& [JCA Vv —F V] 554%127556-67H (20074F).

Fisher & Ury 1981. Roger Fisher and William Ury, Getting To Yes (Penguin, 1. ed., 1981). HAGER : & 11E I, #&H:
TR [N—3— FiZEWm] (TBS 70 ¥ =77, 1982).

Fisher, Ury & Patton 1991. Roger Fisher,William Ury and Bruce Patton, Getting To Yes (Penguin, 2d ed., 1991). 4 11 &
Fv WIHTIR HN— 3 — P ZE#m] (TBS 70 ¥ =7, 1993).

Fisher, Ury & Patton 2011. Roger Fisher,William Ury and Bruce Patton, Getting To Yes (Penguin, 3d ed., 2011).

Fisher & Ertel 1995. Roger Fisher & Danny Ertel, Getting Ready To Negotiate? The Getting To Yes Workbook (Penguin,
1995).

Fisher & Shapiro 2005. Roger Fisher and Daniel Shapiro, Beyond Reason: Using Emotions as You Negotiate (2005).F[1F
—BEER [N — N — NS — &N 2 R Y 7 4 73 5] Gkt 2006)).

AT2009. ARTEHY MEEERICBIBZBHEE—N—N"=F - 0 =27 = VTOHEFZZZII—] [Hkkn
— Yy —F IV 6531-75H (200949 H).

BpF51986. BPATIEN] [FRAAFL S & RWHAM — N — 7 7 — FRFIT BT 2 EZEHFIZOWT] [BRES] 1407
(1986) 235-249H.

BAF2004. BPASEW] [EEER L L CORBI 2D 5 72010 — #8525 70 [HAIREEEL] SFk164E 7
H% (No389) (2004). http://www2.0sipp.osaka-u.acjp/ nomura/profile/ronbun/genkou/shiho.pdf.
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